
Effective: May 1, 2020 
Kingfisher Capital, LLC is an investment adviser registered with the 
Securities and Exchange Commission (“SEC”). Investment advisory 
services and fees are different than the services and fees provided by a broker-dealer and it is important 
for you to understand the differences. There are free and simple tools available allowing you to research 
firms and financial professionals at Investor.gov/CRS, which also provides educational materials about 
broker-dealers, investment advisers and investing in general.   
 
What investment services and advice can you provide me? 
We provide investment advisory services to high net worth investors, their families, trusts and closely held 
businesses. These services include, but are not limited to, wealth management, financial planning, risk 
management and retirement planning through both wrap and non-wrap accounts.  We can help you 
decide which type of investment advisory services to choose based on your financial situation. Our 
advisory services are offered on a discretionary basis, whereas we have the authority to execute 
investment decisions based on your financial goals, objectives and risk tolerance. We monitor your 
account investments on an ongoing basis as part of our standard services and will confer with you via 
phone, email and/or meetings to discuss your investments and any changes to your financial situation. 
Our minimum account size is $1,000,000 though we may waive this minimum at our discretion.   
 

More information about our services can be found at adviserinfo.sec.gov/firm/brochure/150484 
 

 
 
 
 
What fees will I pay? 
Asset management fees are charged at the beginning of each calendar quarter based on the market value 
of the assets in your account on the last day of the previous quarter. You may choose to use our wrap fee 
program (Kingfisher Manager Program) in which your advisory fee includes brokerage commissions and 
most transaction costs. Non-wrap accounts will incur additional transactions costs above and beyond our 
advisory fee. Depending on the circumstances, such as account size, trading frequency and investment 
objective, one option may cost you more or less than the other.  
 
Our standard fee schedule is found in our Disclosure Brochure and Wrap Fee Program Brochure. Fees are 
subject to negotiation. Your fee may vary from the standard schedule to reflect circumstances that apply 
specifically to your account. Your fee schedule is stated in your investment advisory agreement.  
 
Financial Planning, 401(k) Plan Services and other investment services we offer are charged according to 
a fixed or asset-based fee arrangement. Fees are determined on a case-by-case basis and dependent on 
the scope of services we provide to you. If we recommend any insurance products, we will receive a 
commission directly from the insurance company. 
 
The types of fees we receive may create a conflict of interest. Asset-based fees incentivize us to encourage 
you to add more assets to your account. A wrap fee may be higher than a non-wrap fee as it includes costs 
that would otherwise be paid by you directly to a broker-dealer or custodian. You will also incur other fees 
directly or indirectly. These may include but are not limited to custodian fees, account maintenance fees, 
mutual fund expenses, transaction costs, trade-away fees, account transfer fees, wire transfer fees, 
interest and taxes. You will pay these costs whether you make or lose money on your investments. Fees 

• Given my financial situation, should I choose an investment advisory service? Why or why not? 
• How will you choose investments to recommend to me? 
• What is your relevant experience, including your licenses, education, and other qualifications? 

What do these qualifications mean? 



and costs will reduce any amount of money you make on your investments over time. Please make sure 
you understand what fees and costs you are paying.  
 

More information about our fees can be found at adviserinfo.sec.gov/firm/brochure/150484 
 

 
 
 
What are your legal obligations to me when acting as my investment adviser? How else 
does your firm make money and what conflicts of interest do you have? 
When we act as your investment adviser, we have to act in your best interest and not put our interest 
ahead of yours. At the same time, the way we make money creates some conflicts with your interests. 
You should understand and ask us about these conflicts because they affect the investment advice we 
provide you. Here are some examples to help you understand what this means. If we recommend 
insurance products, we receive a commission based on the product you purchase. The receipt of insurance 
commissions gives us incentive to recommend products based on compensation rather than your needs. 
We also engage in soft-dollar transactions where we receive a credit for a portion of the commissions you 
pay to purchase research and brokerage services that help us make investment decisions for your account.  
 
We receive services from the custodians we recommend that include investment-related research, quotes 
and market data; technology that allows us to service your account including trading and access to your 
account data; compliance and/or practice management-related publications; free or discounted 
conferences, meetings and other educational and/or social events; marketing support; and/or other 
products and services that assist us in operating our business. The economic benefit we receive creates a 
conflict of interest and may influence our choice of custodian for custody and brokerage services. 
 
 
 
 
How do your financial professionals make money? 
Our financial professionals are compensated in different ways, which may include salary, bonus, amount 
of assets brought into the firm, amount of assets they service, or some combination of the foregoing. Our 
financial professionals do not receive commissions from any third parties. Insurance commissions are a 
very small part of our overall income, and are paid to Kingfisher, not directly or indirectly to any employee. 
 
Do your financial professionals have legal or disciplinary history? 
No. Our financial professionals to not have any legal or disciplinary history. There are free and simple tools 
available allowing you to research firms and financial professionals at Investor.gov/CRS, which also 
provides educational materials about broker-dealers, investment advisers and investing in general. 
 
 
 
 
For additional information about our services  
If you would like additional information about our advisory services, or a copy of this relationship summary 
please call us at (704) 333-1710. You can also visit our website at www.kingfishercapital.com. 
 

• Help me understand how these fees and costs might affect my investments. If I give you $1,000,000 
to invest, how much will go to fees and costs, and how much will be invested for me? 

• How might your conflicts of interest affect me, and how will you address them? 

• As a financial professional, do you have any disciplinary history? For what type of conduct? 

• Who is my primary contact person? Is he or she a representative of an investment adviser or a 
broker-dealer? Who can I talk to if I have concerns about how this person is treating me? 


